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Advanced Community Speaking and Demonstration Skills

Demonstrate with Confidence Whatever the Instance

I ntroduction

You will be able to provide outstanding presentations thanks to this 5-day Course N
Carry Advanced Community Speaking and Demonstration Skills training course. You
will be able to organise, prepare, and give presentations in a professional manner after
finishing the course.

You will get knowledge on how to persuade people and how to provide interesting
information to your audience.

You will learn how to: get over your fear of public speaking; create a memorable
presentation; project confidence and conviction via your body language; and pay
attention to the requirements of your audience during this training session.

Anyone may learn how to give a presentation of the highest calibre. We will examine the
procedures involved in creating a successful presentation since it is a process. You will
get the opportunity to practise and hone the abilities you will learn in this practical
Advanced Community Speaking and Demonstration Skills training course. We can work
together to develop the ideal presentation for any corporate setting.

The following will be covered in this Advanced Community Speaking and
Demonstration Skills training course:

How Can | Get Rid of Stage Fright and Nerves?

How Can You Assess Your Audience and Modify Your Presentation to Fit Their Needs?
How Do You Organise a Professional, Succinct, and Persuasive Presentation?

Venue Generalship: How to Run the Show, Establish a Relationship, and Win Over the
Audience

e Speaking Confidently to the Public

e Discover How to Draw in and Hold the Attention of Your Audience

e How to Convincingly Respond to Questions

Objectives

Upon completion of this training programme in Advanced Community Speaking
and Demonstration Skills, you will be able to:

e Control your jitters and keep your cool at all times.



Create a presentation of the highest calibre.

Take charge of the space and enthral your audience.

Make a compelling presentation.

Convince the audience of the importance of your message.

Training M ethodology

The Advanced Community Speaking and Demonstration Skills training course offered
by Course N Carry is a highly interactive programme. You will acquire useful abilities
that you may test out and put into practice in a supportive and secure learning
environment. There will be plenty of opportunity for group discussions, hands-on
seminars, and practicing newly acquired skills. In your groups, you'll learn how to
provide and accept insightful criticism. Additionally, you will graduate from the course
with tried-and-true instruments for persuading others of facts.

Organizational impacts

Having course participants who can present to clients, colleagues, team
members, outside audiences, and the general public benefits the organisation.

Discover how to persuade customers depending on the quality of the presentation.

Make public speeches that will be remembered.

Communicate in a very professional way with the general public.

Convince team members morally

Make succinct, polished presentations that have an impact on your company.

Communicate effectively in the smallest amount of time while avoiding wasting others' time in
drawn-out sessions.

Increase sales with a compelling presentation.

e Keep important customers and upsell them.

Per sonal | mapct

After completing this Advanced Community Speaking and Demonstration Skills
training course, you'll be equipped with new skills to help you be more productive
when you return to the workplace. Graduates of the programme have access to:

e Enhancing one's reputation in the workplace
Gaining the confidence of clients and coworkers
Effectively managing challenging individuals
Gaining recognition as leaders and advancement
Esteeming oneself as authorities

Managing business meetings successfully
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Who should attend?



Professionals who need to be able to enlighten, convince, or persuade clients or
coworkers include managers, executives, and other professionals. Anyone who must
speak in front of an audience, works in sales, or interacts with the media must take this
Course N Carry Advanced Community Speaking and Demonstration Skills training
course.

A wide range of professionals can benefit from our Advanced Community
Speaking and Demonstration Skills training course, but the following will be
especially apparent:

¢ Analysts of Business

Managers of Accounts
Relationship Managers for Clients
Senior and Middle Managers
Professionals in Human Resources
Salespeople

Course Schedule

Course Outline

Day 1

Essentials of Presentations

e The Secret to a Great Presentation

An Introduction and Analysis of Delegate Needs
Clarity, Organisation, and Editing

The Fundamentals of Powerful Presentation
Overview of Feedback and Body Language
Self-assessment Methods

Day 2

Getting Ready for Your Presentation

¢ Ideal Method

¢ What Makes a Presenter?

¢ Who Makes Up Your Audience?
¢ Getting Ready for Questions

e Maintaining Audience Attention
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Day 3

Creating Slides

What Makes Slides Useful?

Slides versus handouts

How to Create the Ideal Slide Presentation
Complex Slide Production

Making Changes to Your Presentation
How to Utilise Visuals and Data
Online Demonstration

The Art of Persuasion

How to Make an Argument

Fear: How to Get Rid of It

Mental Readiness

Techniques for Relaxation
Techniques for Visualisation

Day 4

Practice and Delivery of Presentations

How to Wear Something to Achieve
Increasing Your Trustworthiness
Answering Inquiries

Summary of Key Points

Structure Changes

Putting forth a passionate delivery
Starting with Impact

Drawing Focus

Maintaining Focus

Establishing rapport

Gesture, Pitch, Rate, and Projection
Reaching a Final Conclusion

Day 5

Speaking in Public

The distinction between presentations and public speaking
Public Speaking's Paradox
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Analysis of Public Speaking Audience Needs
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References and Their Significance

The Reasons Behind Fear of Public Speaking

How to Come Across as Confident

How to Respond to Adversarial Questions and Engage Your Audience
Handling Disruptions
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